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Item 7.01 - Regulation FD Disclosure

On January 19, 2022, KORE Group Holdings, Inc. (the “Company”) made available an investor presentation (the “Investor Presentation”) on the investor
relations section of the Company’s website. The Investor Presentation is attached to this Current Report on Form 8-K as Exhibit 99.1 and incorporated
herein by reference.

The information set forth in this Item 7.01 (including Exhibit 99.1) shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act

of 1934, as amended (the “Exchange Act”), or otherwise subject to the liabilities of that section, nor shall it be deemed incorporated by reference in any
filing under the Securities Act of 1933, as amended, or the Exchange Act, except as expressly set forth by specific reference in such a filing.

Item 9.01. Financial Statements and Exhibits.

(d) Exhibits

The following exhibits are filed with this current report:

Exhibit
No. Description
99.1 Investor Presentation

104 Cover Page Interactive Data File (embedded within the Inline XBRL document).
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KORE at a glance

Leading global, independent provider of mission critical loT solufions

* Market leader in enabling end-te-end loT solutions for enterprises
Who We Are « Trusted advisor, enabling our customers 1o Deploy, Manage and Scale their 16T solutions

+ Blue chip cusforner base including market leading Fortune 500 enterprises and innovative scluticns providers across high
growth verficals such as connected health, industrial loT, asset monitering. fleet management and comms. services

v Proprietary |P-based services: loT Connectivity, Solutions & Analyfics
Why We Win ¥ Market leading loT knowledge and experience to help navigate the complex loT ecosystem

¥ Global independent loT connectivity and solutions enabler with an infegrated network of key partners

-.,),r Global Scale (as of 9/30/21) \n'; Significant Visibility & Profitability’ \ﬂ; Attractive Credit Story
- 190+ counties Covenoge + Revenve §241mm » Significant barmers o eny ard silanatie
+ 45 carierintegrations + Anrwal recurring revere i 905 R e
- ﬁndmmmmm PTG
Key * 1346mm connactions + 114% Net Ratenbion swilching costs il
Aftributes * 600+ custonmens + 99.2% revenue viibilty thiough 20212 * Robust free comh flow ond siong delevenaging

abalty
= Pro forrrva LTV of 35% and 13t Lien Net Leverage of
A8x

= 500+ ermployses o 8% Groas mongin and 5% EBITDA margin

= Fro forma LTM Q3' 21 intenest coveroge of 2.8x

71 7 Rirwiiosd vilkobly o Based 50 B bl o which ki Suilemen which hod & iged eonkact with KORE by he end of 201, Asimalisd lor nor-co curlemern hom e oauERons of RBos ond Wss




KORE business model: offering high demand |oT services

Product line m Product description Primary pricing method

= loT connectivity services offered through market leading loT platform 'KORE One”

loT = Ow loT connectivit i i
s y solutions allow devices to seamiessly and securely connect Per subscriber per month
Connectivity anywhere in the world across any connected nebwork, which we call our multiple for lifefime ofpdECVICl
devices, muliiple locations, muliiple camiers Caal value prog
(7-10 years and growing)
Multi-year contracts with
aufomatic renewals

+ Conneclivity Management Platform as a Service (or individual KORE One engine)
» Cellilar Core Network as a Service (cloud native HyperCore)

- Qut latform-enakb) i 9. logistics, fi tion, devi
loT Device ?_.: :g;::x :rJn om-enabled services (e.g.. logistics. canfigurafion. device Upfront fee per device
Servie : : - ; ; ; or per device per menth
loT Solutions as = Sourcing of 3rd party devices globally, device design and selection services
loT Security + KORE's SecuwrityPro Saal platform Per subscriber per month
Lecation
LEERRENUITEY - KORE's PositionLogic Saas platform and LBS APls Per subscriber per month
(LBS)

-

Product list is being expanded e.g., through the Private Networking (PNaa$) offering and industry pre-configured solutions ]



KORE is well positioned in the early innings of an

exciting growth opportunity in loT
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loT use cases are everywhere... deployments are complex

Sample loT use cases

Fleat Mgmt.

Offender
Trackers

Top challenges in loT deployments

Lack of in-
house [oT
expertise and
resources

Inability to
contextualize
and
analyze data

Challenges in
interoperability
and
compatibility

Fragmented
ecosystem
requiring
multiple
pariners

Lack of Issues in

deS;LL:l:ri:;m compliance
planning and with
experience regulations

Risks and
pitfalls in loT
Securty



KORE’s loT managed services portfolio

KORE provides a cne-stop-shop for loT deployment
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KORE is the Only Pure

Play loT Enabler

loT Applications
Analytics

Visualization

Enterprises

KORE's customers deliver end-to-end industry selutions

ese custormer

e

loT & Enablement
Onboard
Configure
Monitor
Manage
Secure

Deployment & Edge

Device Management



KORE's five focus industry sectors, representing 80%+ of
the loT market, are growing fast

5G will drive significant new use cases in mission critical applications across KORE's target industries

Indusiry Vertical 2020P-2025P Market CAGR Internet of Things Use Cases
o 9 Ho-
KDRE Assets 34_2% Horne § Busir Ofervder Track Alcohol Monit s
Security

KORE | Industrial 29 > 4% |..=:._:: fol
o E

KORE ggx}g@mmon 22 .4% Private Metworking

oRe | G 17.5%

KORE | Fleet | TieE 5,

prea: ARl Marke Tracker. Martel Reeanch Futune, Geand View RBesesnch and EORE Farecosts

'KORE



Customer case study: Customer # 1

Customer #1 is @ mulfinational medical devices company. KORE works with the cardiac monitoring
(pacemakers and related devices) division, which is a market leader in this line of products. It has

been KORE's customer for >10 years.

?\&J () === % o ? ((E?) ‘: o

Cardiac Device Bedside Monitor KORE Caas$ Physician Portal
KORE Solution: loT enablement of cardiac devices KORE global connectivity
» Helped design a custorn connectivity device which warks with = Provided a global connectivity package to provide
a large number of cellular networks globally; confracted connectivity across a large number of countries
manufaciuring with a global contract manufacturer « Acting as a rusted advisor for customer with fransition of 2G/3G

+ KORE is an exfension of the cusfemer's supply chain, configuring devices to LTE (in 2021/22)
:L h"lz'rr"d"n?q?t):_mk CleViCE: par: JRcE [Qroiking e yRar Wil e Almost 1 million subscribers and growing fast, leading to
aeilifies wiich are: significant Caas revenue stream for 7-10 years per device
¥ 15013485 / 9001 certified « Upsell to eSIM highly likely given global footprint of services
¥ FDA Registration 21 CFR Part 820 compliant
v HIPAA [US.) and GDPR (EU) compliant

KORE



-

Customer use case: Cardiac rhythm monitor
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Phased transformation to KORE 3.0

Qur 5-year direction is clear

g e

= Introduce intelligent

Lauwnch kol Solutions & network maoniforing + 5G, edge analylics off * Lead the promise
. inrowat

Manoged Services S innonalize KORE One platform of "Al +1ol™




New leadership has repositioned KORE

Market positioning Global loT Connectivity Deploy. Monoge & Scale 10T solutions
Core capabilifies laT Conneclivity as a Service [Caas) 5T Conneclivity, Solutions & Analyfics
TAM ~510 Billion =560 Billion (2030 estimate is §270 Billion)
Revenue S141mm S184mm

Senior net leverage &.5x 39

3 foT Connecfivity Focus Trusted ol Pariner
leT Solulions as a % of revenue 3 ~35%

Coming off period of fransformational acquisitions: integration was Mature global Coal offering: in-house cellular core rebwork with

Fovndafional investiments rcjor focus, including ‘one tearm” culture, but beginning: of laT rabust aiM affedng (now facusing on iSM and 5G readiness): 44 key
'mutfi-multi-muli’ Connectivity volue propasition in ploce camer relaticnships - stronger than aver
Go-lo mariet sk Hadizantal service affering Significant sales force fransfarmation (hwnters, farmers); industry

wartical focused GTM: lounched Healthcare, Fleat

leT Connectivity leader with a5iM; mature IoT Maonaged Services:

Froduct alleding loT Connectivity re-sell anly early successes with Analytics (SecurityPro, LES]
Tech platform 13 fragmented tech platferms from coauisiions FOREICH HCilon PO i e eailng e SFre Bt and
Management | Limited operating experience in the public domain High calizer management team with strong public experdence

Exhaies naenase Bom nonrCons cushoment in 2021

KORE El






Key Credit Highlights

1 loT market is accelerating, driven by significant tailwinds for the next decade

%

2 Leading loT offering, backed by extensive IP, creates sustainable competitive moat

3 Well-diversified customer base

4 Highly recurring revenue with long ferm visibility

5 Long track record of customer retention

| S S S S SE—




1 loT market is accelerating, driven by significant tailwinds for the next
decade
loT connections by technology  ______________________ KORE
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Biche: |1} Coas = Conmactivily o a Serice - monoged connecihily menices clfadng lor connecling ol device; [T1CEaal = Conneciiity Enablemant o1 o Secice - includen managed Cons Mebwodk oo Senice [EHaal|, Privale Hebworking o o
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KORE 18



2 Leading offering, backed by extensive IP, creates sustainable competitive
moat

KORE's loT in a Box creates high switching costs

Comprehensive mission-crifical loT solution set

. .0..06. _0

Technology Connectivity,
Evaluation, Device &
Selection. Data

Dev.

44 7 engine
carrier infegrations KORE One platform loT Sirategy &
End-to-End

Deployment
(forward
logishics)

Securty Management

Connectivity

- ConnectivilyPro service and related APIs
= @5IM technology stack/ propretary IP

= HyparCore technology

= Deap indusiry verical knowledge and expenience

= Connected Hedlth - FOA. HIPAA, 50 700113485 Operations Susiainment Analvsis &
= Aeet Manogement - Saas product and APE, video Management (Reverse o T"::u;'ﬁn
bundle Loglstics) e .
= Unmatched breadth of solutions and analytics services
- SecurityPro network inteligence tendce
- Asset management, mebie dala management,
logistics services
- Metwork cerfification expertise KORE delivers 44 of the 49 steps required to
= 3,400+ connectivity-only customers for cross-sell deploy an loT Solution

KORE




3 Well-diversified customer base

+ Qutside of Customer 1, which has been a KORE customer for 10+ years, no cuslomer confributes more than 3% of total revenue

» Despite Customer | comprising 19.4% of LTM 09/30/21 revenue, its gross profit confribution is significanfty lower ot 10.8%

+ Customer 1's revenue confribution in LTM 09/30/21 is elevated due to a large LTE fransition project; normalized is 13.4% of revenue
+ Significant long tail of customers with 3,800+ custorners culside of fep 10 account for remaining ~43% of revenue

LTM 09/30/2021 revenue 7 by customers LTM 0%/30/2021 gross profit 7% by customers

w Custorner | wCustomer 2w Customer 3 s Customer4 = Customer 5 Customeré  wCustorner 7 = Cusfomer 8w Customer 3 » Customer 10 = Oihear

mRE Pt cclibladoe




4 Highly recurring revenue with long term visibility
~%0% annual recurring revenue and 99% installed base as of 2021

mloT Connectivity  mlol Solutions  &Non-Core Customers'

(#mm]
Reporied Revenue 5204 5214
fEoiiiitisem I TREEE 1321 5156 S o T
Revenus sxcl. non- 5174 5193 e e G 5172
cone cushomen — £ :

20194 20204 /302020 YTD /3042021 YID
& YoY growlh (ex. non-core customers) 11.2% &.8% 228%
% Yor growth 3.0% 0. 1%8) 17.6%

KORE's Top 10 customers have been with the company on average for 8+ years, illusirating the customer value proposition and
stickiness of the platform

Souroe: Company f
et Il [
exciusting for B knawn

KORE

of Inlegran oc
5. Man-Cone cusion




5 Long track record of customer retention

LTM dollar-based net retention rate (“DBNER")’

+ Sirong growth and sfickiness among existing customer base demonsirated by growing DEMNER
- DBNER 5 calculated by dividing current year by prior year revenue for the customer cohort that existed in the prior year

114%
113%

106%

103% 103%

Q22020 Q32020 G4 2020 Q12021 Q2 2021 Q32021

KORE







Q3 financial performance

Theee Months Ended September 30,

loT Connaclivity

lal Salutions

Total Revenue 55,257

Gross Margin | 32914 972

Gross Margin % i 465 4%

24,001 17752

o
omer Revenue al 18.97% 9,845

Key Metrics

FeloT Solutions Revenue 3% 25%

Pericd End Connechions Count | 13.6 milion 11.0 millicn

Average Conneclions Count for the Period | 13.5 rilion 10.8 milicn

Period End DBMER (12 Months Trailing) | 114% 105%

+ Tohal revenue increased 22.8% fo $47.9mm compared to $55.3mm

+ loTl Connectivity revenue increased 4.%% fo 341 53mm compared to $3%.6mm
loT Solutions revenue increased 68.2% to $24.3mm, compared fo $15.7mm

+ Revenue generated in KOREs Connected Health industry vertical increased 54.7% to $31.1mm, compared to $20.1mm. This was driven by the LTE
fransition project at KORE's top customer, a project which was accelerated from a fiming perspective into 2021 from 2022
Net loss fotaled $4.5mm compared fo $5.6mm

+ Adjusted EBITDA, a non-GAAP mefric, was $15.9mm compared o $15.4mm

KORE Source: Company finoncicts o teported in Pt fing: EN



Historical financial performance

44 LTM h b
Smm Dec-19  Dec-20  Sep-20  Sep-21  Sep-20  Sep-21
Revenue
|oT Connec Rty 31259 3137.4 31315 $152.2 3984 £113.4
loT Schlions 473 S50 ¢ 0.8 723 41.1 SE.4
Tohal Ad). Reverue 51732 siv26 | $1820 52245 51399 SIT8
% growih V.15 233% LE% 22.8%
memo: Tofal Adf, Revenye H
fexcl. spech projecr revents) I73.2 1926 a0 B 2078 1399 or.ﬁ.l
% growth (I G ses  (0ony
B Flus: Men Cone Cushaman 325 21.2 ¢ 235 149 1844 121
Tohal Revenue 5205.7 52138 $205.6 52414 51543 51839
% growih i 17.4% 0.1%) 17.0%
Less: OGS (2085 7.2 [#2:0] @ (104:0] (705 {88.7)
Less: CPEX (56.7) o) - 5e3 @ leso) (412 (482
Ad). EBTDA 5584 LT 557.2 5403 S44.5 4T0
& mergin 28.4% 27.0% 25.0% 28.5% 25.5%
= growlh [ 1.0%) 53% [2.6%) 5.5%
Adj. EBITDA 558.4 I 72 5403 45 70
Capex 1129y nzoy o pao @@ 2y 9.7 178
Interest Paid (240 [21.5) [.0) 119.4) (168 &8
Carsh Tooms 10.4) 104} 10.4) 0.4) - -
Imvestments [ infegrafion
Expenses (15.4) a1y [13.F] [17.8] [8.8] 113:5)
Free Cath Flow 557 5108 | 570 104 5% 58.9

mRE Hote: 2017 financios pro o far Infegron aoguiifian

) special project ravenue in 2021 related fa large LTE transtion project

D) Retiects customer chum fram the integration of old acquisiticns in 201417 it
takes several yeans for non-Core customer revenue o chum, demorstrating fhe
stickiress of EORE's business model

B coGs increased in 2021 dus to mix shift of revenus from isT Connectiity to
laT Solutions, which aligns with overall strategic focus

@Eitw:l?td OFEX in 2021 duwe to increaied costs ai o public company
0 Coritaized obor for LTM 5/30/21 wes $8.5mm

°|nues1mems. and Integration expenses relate to the costs of going public
through the SPAC process



Financial policy overview

l.everclge « Expect to delever to a target total net leverage of ~4-4.5% within ~24 maonths

« Meor-term emphasis on tuck-in opportunities fo expand geographically, build out capabiliies and use cases in indusiry
verticals, enhance technical and analyfical know-how, as well as 55 and Edge Compute readiness

MzA - Potenfial targets under review. fo be funded with a combination of cash and equity

- Management's objectives are to target accretive, deleveraging transactions

Cdpﬂ’dl - Free cash flow generated from the business will be re-invested in the business and used to pay down debt
allocation - Mo shareholder distribution expected in the near-term

KORE
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Net Loss, EBITDA & Adjusted EBITDA Reconciliation

(5000s) 20019 2020 YID9/30/2020 Y10 930/2021 | 1M 9/30/21 () Transformation expenses ore related to
1 the implementation of owr shrategic
Met lass $23.443)  (335.200) ¢ (§19.474) [$12.474) 0 ($28.201) transformation plan, which includes
Income tax expense (benefit) (12941) (5318 15.376) ezl (rsew ool of arewdte of aurcote
Interest expernse 24785 23493 18359 16,155 21,268 ;rf::::g dp;:"m:“éd&::’:;'fld
Depreciation and amortization 48131 52488 18,884 37947 oL s e :'D" e
EBITDA 536,532 535462 532,393 534,000 $37.069 capabiifies
S —— wr - . . @ Acaition and iegraton e
Change in fair value of warant kabilities (non-cash) [235) 7485 3.482 (5.281) [1.278) accounting, advisory, and other
ranstormation expense 8959 7.354 5448 4174 8080 professonal services costs associated
°Acqui§|i¢n and integration-related restructunng costs 5,475 5708 3399 7.290 9,400 with the Infegren Acquisifion and
Stack-based compensation [non-cash) 1.682 1181 848 4564 4279  Integron’sintegration into KORE.
Contingent camer iakdity reversal [non-cash) (3.984) - - - - ceﬁu.n. .smsw “.m'w 1.0 e
T acquisitions, certain one-fime
Scles fo Rabllby pevanch jnon-cash| (2.200) =i & & T severance costs associated with cur
VAT liabiity reverseal [non-cash) (1.456) - - =1 - transformation, and accounting and
Other income fax liabdity reversal (non-cash) 2 &0 - —i 80 advisory fees related to the Business
Fareign currency loss [gain) [nen-cash) 1.440 33 11.354) 63 1426 Combination. The Business
Other [241) 235 | 289 390 436 f:mbin:!ﬁun is ﬂjg.pﬁmury_driverof_ the
Integron Pro-ferma adjustment 7.504 =l - =1 - :r;qfdmr;:!:;?;:;gucn;;d integration
Adjusted EBITDA $58.28%  S57.81% ¢ 544,501 546,574 560,292

mRE Source: Company finoncials; Nofe: 2019 financkals pro forma for inlegran acousition m



Quarterly historical financial performance

Smm G120 @220 G320 =T} @ @2 Q3 24
Revenye
laT Conmactivity 3323 §320 5345 $364 3365 393 337.4
laT Solulicns 1.4 13.9 15.4 139 14.4 17.4 4.4
Tolal Adj. Revenus 5439 5459 550.1 5527 5510 5547 5644
& Yol growth 4.0% 34% 12.8% 74,99 164% 13.5% 7R
Memo: Takal Adf, Revenue fexcl special project revenue) 439 459 0.0 2.4 511 LxE) 50.4
% growth 4.0% 4% 12.8% 7499 16.4% 16.5% 0.57
Plus: Non Core Cuslomers 4.1 52 51 44 4.3 4.0 3
Tolal Revenue 5500 3510 555.2 557.4 5553 560.7 567 9
% Ya¥ growth [2-5%) [3.0%) 53% 14,47 10.6% 18.8% 72.9%
Less: OGS |z2.4) (22.4) [25.7] [27.4] |24.4) 122.3) (35.0]
Less: OPEX {130 {13.0) [14.5) &8 [14.4) (16.8) (17.0]
Ad]. EBITDA 3138 5157 5150 $13.3 5185 $14.46 5159
& marngin AR H0.7% o 2314 206% 24.1% 2349
F Yo growth 75 15.0%) 7% 479 19.3% 7.0%) 57
Adj. EBITDA 5138 5187 5150 $13.3 5145 5144 51549
Capex 2.8 3.2} [3.7) 2.3 @n (3.2) [3.5]
Inferest Paid (A 5.9 (5.0 48] (4.4) 4.5 [5.7]
Cash Taxes - - - 10.4] = = E
Investments [ Integration Expenses (271 3.3 |2.6] 4.3 (rit)] (5.8) [5.2
Free Cash Flow 521 533 537 1.7 6.1 513 51.5

mRE bttt
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Current KORE as of 9/30/2021

{$mm) Ratings Maturity Amount *EBITDA LY
Cash & cash equivalents Corp: B3/ B- $73
(Stable [ Stable)

$30mm Revalver B2/B Dec-23

Senior Secured TLB B2/8 Dec-24 07

Total First Lien Debt 3307 5.1x 33%
Total First Lien Net Debt 5234 3.9x 25%
Convertible Notes Sep-28 120

Total Debt 427 Tix 4%
Total Net Debt 5354 5.9x 38%
Market Capitalization as of 17672022 500

Total Capitalization 5927 15.5x 100%%
LTk 9/30/2021 Adj. EBITDA 40

mRE Source: Company fnoncials o8 repoted in putlic (Bngs, Foctsat



Summary of terms: Convertible notes

Strueture Exchangeable Motes

Size $120 million

lssuer KORE Wirelass Group, Inc.
Underlying KORE Group Haldings, Inc.
Purchaser Fortress Credit Comp,
Maturity 7 years [2028)

Coupon 5.50% (paid quarterdy)
Conversion price $12.50

Issue price Par

Ranking Senior unsecured

mRE Source: Company fnonciols o8 repoted in putic flngs
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